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ASK AUTOMOTIVE LIMITED

R DRIVING
THROUGH

INNOQVATION

Industry Automobile
Offer for sale (Shares) 29,571,390
Net Offer to the Public 29,571,390
Issue Size (Rs. Cr.) 792-834
Price Band (Rs.) 268-282
Offer Date 7-Nov-23
Close Date 9-Nov-23
Face Value 2
Lot Size 53

Total Issue for Sale 29,571,390
QlIB 14,785,695
NIB 4,435,709
Retail 10,349,987

Particulars Pre-issue Post-issue
Promoters & promoters group 100.00% 85.00%
QIB 0.00% 7.50%
NIB 0.00% 2.25%
Retail 0.00% 5.25%
Total 100.00% 100.00%

*calculated on the upper price band

The company will not receive any proceeds from the Offer
and all the Offer Proceeds will be received by the Selling
Shareholders, in proportion to the Offered Shares sold by
the respective Selling Shareholders as part of the Offer.

Book Running Lead Manager
« JMFinancial Limited
» Axis Capital Limited
ICICI Securities Limited
« |IFL Securities Limited

Name of the registrar
« Link Intime India Private Limited

November 07, 2023
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About the company

Incorporated in 1988, ASK Automotive Limited is a manufacturer of Advance Braking
Systems for two-wheelers in India. The product range of the company includes (l) AB
systems; (ii) aluminium lightweight precision ("ALP") (iii)) wheel assembly to 2W OEMs; and
(iv) safety control cables ("SCC"). The company operates in India as well as overseas. As of
June 2023, the company has 15 manufacturing units spread across five states in India.
ASK Automotive supplies to Original Equipment Manufacturers like HMSI, HMCL, Suzuki,
TVS, Yamaha, Bajaj, Royal Enfield, Denso, Magneti Marelli, and others. It also provides to
the independent aftermarket and the export market through its manufacturing facilities
located in different parts of the country. The company's manufacturing facilities have world-
class certifications in quality and safety including IATF 16949:2016, ISO 9001:2015, ISO
14001:2015, and ISO 45001:2018.

Strength

Well established manufacturer of safety systems and critical engineering solutions
for some of India’s largest OEMs: ASK Automotive supplies its products to 2W OEMs in
India, the largest motorized 2W market in the world, with domestic sales of 16.25 million
units in Fiscal 2023. India is also among the largest exporters of 2Ws in the world. The 2W
market constituted approximately 76% by production volume of the total Indian automotive
market in Fiscal 2023, comprising 2Ws, 3Ws, PVs and CVs sectors. It supplied products to
all of the top six 2W OEMs (in terms of production volume and value) in India during Fiscal
2023. The company is the largest manufacturer of brake-shoe and AB systems for 2Ws in
India with a market share of approximately 50% in Fiscal 2023 in terms of production
volume for OEMs and the branded IAM, on a combined basis. Furthermore, it was among
the prominent players in the SCC products and ALP solutions for 2W OEMs in India, based
on production volume in Fiscal 2023. Its market share in ALP solutions was 9% by
production volume for 2W OEMs in India in Fiscal 2023. ASK Automotive has also been
focused on increasing its presence in the 3W, PV and CV sectors. ASK Automotive
currently supplies products to a PV manufacturer in the small car segment in India, among
other OEMs in the automotive sector. It has a comprehensive portfolio of EV and
powertrain-agnostic products and as of June 30, 2023 were supplying safety systems and
critical engineering solutions to nine 2W EV OEMs in India.

Robust production model driven by research and development (“R&D”): The
Company has robust production model driven by research and development and design
with an emphasis on advanced material knowledge to customize systems and products
based on customer specifications and engineering lighter precision products. As of June
30, 2023, ASK Automotive had a portfolio of 52 proprietary formulations that it uses in the
production of AB systems for 2Ws, 3Ws, PVs and CVs, meeting stringent safety, durability
and performance specifications of EV and ICE OEMs. It implements product and process
improvements through field trials, supported by its R&D and engineering department that
tracks real time data using advanced data logger systems.

Technology and innovation-driven manufacturing process: Technology and
innovation play a critical role in the development of its safety systems and critical
engineering solutions. ASK Automotive engages in ongoing R&D and design activities to
develop and offer innovative and customized systems and solutions that meet its
customers’ requirements in both the EV and ICE sectors. Furthermore, ASK Automotive
has a demonstrated track record of developing technologically advanced products as per
the requirements of its customers. Its technology and innovation focus also complements
its manufacturing capabilities. ASK Automotive has introduced automation in its
manufacturing processes that allows it to combine operations, eliminate multiple
operators, retain control over its proprietary formulations and increase efficiency, while
controlling costs and maintaining consistent product quality. Furthermore, its production
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line configurations are fungible, allowing it to interchange capacity and product mix between product
categories within and across automotive and nonautomotive sectors, based on customer and
operational requirements.

Long-standing customer relationships with both Indian and global OEM players: Its
experience in developing complex critical safety systems and solutions has led to established
relationships with several customers. Globally, its customers include players such as Stanley Black &
Decker, Polaris, and MTD Products. In India, its customers include the top six 2W OEMs (in terms of
production volume and value for Fiscal 2023) (Source: CRISIL Report). It has been serving each of
the top six 2W OEMs in India for more than 16 years as of June 30, 2023, and some of them since
1994. It has been successful in developing customer relationships and supply to EV based 2W OEMs
in India such as TVS, Ather, Hero MotoCorp, Greaves, Bajaj and Revolt.

Financial and return metrics demonstrating growth and efficient use of capital: Its revenue
from operations has grown at a CAGR of 28.64% between Fiscals 2021 and 2023, and by 8.74% from
Rs.603.74 crore in the three months ended June 30, 2022 to Rs.656.51 crore in the three months
ended June 30, 2023, demonstrating growth in its financial performance in recent years, and
positioning it for future growth and further diversification of its customer base and offerings. It
depends on (i) continued investments in R&D and engineering capabilities; (ii) manufacturing
infrastructure to support revenue growth; and (iii) delivery of high-quality products critical for its
customers for its financial performance.

Strategy

“Electrification”- further strengthen its position in the growing EV sector in India: Its product
offerings are powertrain-agnostic, catering to the EV as well as ICE sectors of 2Ws, 3Ws, PVs and
CVs. Going forward, its commitment and focus towards ESG will continue increasing as it plans to
increase the EV share of its revenue. While it currently offers its products to pure-play 2W EV OEMs in
India such as Ather, Greaves and Revolt, it also supplies products to existing customers such as TVS,
HMCL and Bajaj for their recently launched range of 2W EVs as it transition to EV. It intends to
similarly capitalize on the EV transition of its existing 2W OEM customer base. As part of its strategy to
strengthen its position in the EV market, ASK Automotive has leveraged its experience in developing
AB systems and ALP solutions, which have undergone a transition, and are working on developing
new products for OEMs enabling them to achieve a further reduction in weight, enhanced
performance and improved vehicle acceleration via high performance driveline products and
improved efficiencies.

Continue to focus on design, research and development (“R&D”) and engineering
capabilities to develop innovative systems and solutions, as well as improve its
manufacturing efficiencies: Its business is driven by innovation and technology, and has been
identifying, planning and addressing industry disruptions by bringing new solutions to the market.
ASKAutomotive uses R&D to continuously enhance its advanced material engineering capabilities to
formulate advanced materials for braking systems meeting stringent safety, durability and
performance specifications for EV and ICE OEMs. As of June 30, 2023, its total staff (i.e., workforce
excluding shop-floor personnel) comprised 365 engineering graduates of which 76 were full-time
employees of R&D and engineering department, which represented 5.84% of staff and 20.82% of the
engineers employed as part of staff.

Further diversify product offerings in the AB systems and ALP solutions categories and
expand its addressable market: ASK Automotive intends to leverage its established and long-
standing customer relationships and explore opportunities to grow along the value chain by
expanding the suite of its existing offerings across sectors, products and processes. As part of its
strategy, it has already expanded its business from providing safety systems and critical engineering
solutions for 2W OEMs to providing critical engineering solutions to PV OEMs.

Sector diversification: It intends to develop and manufacture additional safety systems and critical
engineering solutions for CV and PV OEMs, where it can leverage its engineering capabilities. With a
demonstrated track record of developing safety systems and critical engineering solutions for the
automotive and non-automotive sectors, it believes its manufacturing capabilities can be further
leveraged to cater to several non-automotive sectors, such as the ATV, power tools, defence and
agriculture sectors. Furthermore, its existing key product families in the automotive sector have
multiple applications across various non-automotive sectors as well.
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Product and process diversification: Its long-standing experience and market leadership in AB
systems in India along with its manufacturing capabilities, positions it well to cross-sell its ALP
solutions and SCC products. Over the years in the ALP solutions category in particular, it has focused
on moving up the value chain of complexity and specialization by enhancing its manufacturing
capabilities to produce complex precision components for several of its customers. It has grown to
have an established presence as an AB manufacturer in India, scaled ALP solutions significantly, and
has recently entered the SCC business, illustrating its ability to diversify its business. It intends to
similarly expand its capabilities and introduce low pressure die-casting (‘LPDC”) and gravity die-
casting (“GDC”) at manufacturing facility Bhiwadi, Rajasthan, in addition to its existing high pressure
die-casting (“HPDC”) capabilities.

Increased focus on IAM sales and spares: Its growth strategy involves expanding its distribution
network with a wide portfolio of technologically advanced critically engineered products for the IAM
across India. It serves IAM across the 2W, 3W, and PV sectors supplying its AB systems and SCC
products. ASK Automotive has also strengthened its presence in the CV sector through Joint Venture
AFFPL, which has been supplying AB products in the IAM for CVs in India and globally. Revenue from
the IAM grew at a CAGR of 9.15% from Fiscal 2021 to Fiscal 2023. It intends to increase its focus on
its IAM sales service to capitalize on significant opportunities for growth in the future. It aims to further
expand its IAM presence and reinforce brand image and visibility, allowing it to capture additional
market share and enhance its brand positioning, particularly with IAM sales being a business-to-
consumer channel.

Risk factor

» Asignificant portion (of more than 80%) of its revenue from operations is attributable to the Indian
two-wheeler automotive sector.

»  Itstop 3 customers contribute to over 50% of the revenues.

» Itdepends on third parties for the supply of raw materials

Peer comparison

Co_Name Total Income PAT EPS P/E P/BV BV FV Price Mcap

Endurance Technologies Limited 9140.18 539.69 38.37 43.45 532 313.67 10 1667.20 23451.31
Uno Minda Limited 11773.96 687.51  12.00 48.14  7.97 72.52 2 577.70  33107.54
Suprajit Engineering Limited 2786.85 157.92  11.41 32.78  4.23 88.45 1 374.00 5177.44
Bharat Forge Limited 13936.07 587.32  13.03 79.09 7.16  143.99 2 1030.60 47983.56
ASK Automotive Limited 2607.95 135.23  6.86 4111 8.19 34.41 2 282.00 5559.42

*Peer Comparison company financials and ASK Automotive Limited financials are based on TTM.

Valuation

Considering the P/E valuation on the upper price band of Rs.282, EPS and P/E based on TTM are
Rs.6.86 and 41.11 multiple respectively and at a lower price band of Rs. 268, P/E multiple is 39.07.
Looking at the P/B ratio on the upper price band of Rs.282, book value and P/B are Rs. 34.41 and 8.19
multiple respectively and at a lower price band of Rs. 268 P/B multiple is 7.79. No change in pre and
postissue EPS and Book Value as the company is not making fresh issue of capital.

Industry Outlook

India is the largest motorized two-wheeler market in the world, with domestic sales of 16.25 million
units in Fiscal 2023 (Source: CRISIL Report). It constitutes approximately 76% of the total market
comprising two-wheelers (“2Ws”), three-wheelers (“3Ws”), passenger vehicles (“PVs”) and
commercial vehicles by volume; and approximately 16% in value terms (approximately Rs.1,056
billion) (Source: CRISIL Report). Furthermore, India is also one of the largest exporters of 2Ws in the
world. (Source: CRISIL Report) CRISIL MI&A expects 2W exports from India to record a CAGR of
5%-7% between Fiscal 2023 and Fiscal 2028, compared to 5.3% between Fiscal 2018 and Fiscal
2023. (Source: CRISIL Report) Furthermore, electronic vehicles (“EVs”) are gaining in India and are
growing faster than internal combustion engine (“ICE”) vehicles across the 2W, 3W and four wheeler
sectors. (Source: CRISIL Report). In the non-automotive sector, infrastructural growth, especially in
emerging economies such as China and India, is a major driver of the power tools market globally.
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Outlook

The Company is well established manufacturer of safety systems and critical engineering solutions
for some of India’s largest original equipment manufacturers. Company has strong revenue growth in
the past. However, its top 3 customers contribute to over 50% of the revenues which poses high risk.

Moreover the entire issue is OF S; the fund raised through this issue will not go to the company.

An Indicative timetable in respect of the Issue is set out below:

EVENT

INDICATIVE DATE

(On or about)

BID/ISSUE OPENS ON

07-November-23

BID/ISSUE CLOSES ON

09-November-23

Finalisation of Basis of Allotment with the Designated
Stock Exchange

15-November-23

Initiation of refunds (if any, for Anchor Investors)/unblocking of
funds from ASBA Account

16-November-23

Credit of Equity Shares to demat accounts of Allottees

17-November-23

Commencement of trading of the Equity Shares on the

20-November-23

Stock Exchanges

Annexure
Consolidated Financials

Profit & Loss

Rs. in Cr.

Particulars Period ended
30-Jun-23 (3 Months)

Period ended
31-Mar-23 (12 Months)

Period ended
31-Mar-22 (12 Months)

Revenue from operations 656.51
Total expenditure 592.80
Operating Profit 63.71
OPM% 9.70
Other Income 1.04
PBDIT 64.74
Depreciation 14.96
PBIT 49.78
Interest 4.35
Profit before share of net profits/ 45.43

(losses) of joint venture accounted
for using equity method and taxes

Share of net profit/(loss) of joint 2.21
venture accounted for using equity
method (net of taxes)

PBT 47.64
Total tax expenses 12.81
PAT 34.83

2555.17 2013.08
2318.73 1842.00
236.43 171.08
9.25 8.50
1.1 11.18
247.55 182.26
60.71 55.91
186.84 126.35
11.19 8.08
175.65 118.27
-5.89 -5.28
169.76 112.99
46.81 30.33
122.95 82.66

Balance sheet is on next page

4



$sSMmC

moneywise. be wise.

Balance Sheet Rs. in Cr.
Particulars As on 30-Jun-23 As on 31-Mar-23 As on 31-Mar-22

Non-current assets

Property, plant and equipment 462.87 456.49 463.02
Capital work-in-progress 163.10 118.25 2.85
Right of Use Asset 82.41 84.28 88.48
Goodwill 181.91 181.91 181.91
Other intangible assets 3.39 SIS 4.19

Financial Assets

Investments 6.24 4.04 0.00
Loans 8.00 8.00 8.77
Other financial assets 9.81 10.01 8.73
Non-current tax assets (net) 0.35 0.66 4.95
Other non-current assets 30.13 13.95 4.21
Total non-current assets 948.19 880.73 767.11

Current assets
Inventories 188.38 153.58 124.37

Financial Assets

Loans 2.67 2.67 0.00
Trade receivables 251.83 210.45 201.16
Cash and cash equivalents 3.42 2.23 1.30
Bank balances other than (iii) above 1.45 0.15 0.26
Other financial assets 12.83 5.62 1.20
Current tax assets (net) 0.04 0.02 0.00
Other current assets 34.53 25.77 9.10
Total current assets 495.15 400.48 337.40
Assets held for sale 0.00 0.00 10.60
Total Assets 1443.34 1281.21 1115.10

Non-current liabilities

Financial liabilities

Borrowings 233.82 208.85 102.35
Lease liabilities 2.32 2.65 8.73
Provisions 27.36 25.65 24.03
Deferred tax liabilities (net) 27.42 27.96 29.71
Total non-current liabilities 290.92 265.11 164.83

Current liabilities

Financial Liabilities

Borrowings 153.02 109.16 57.44
Lease Liabilities 5.80 7.22 6.82

Trades Payable - MSME 47.71 43.20 31.75
Trade Payables - other than MSME 174.09 126.66 147.09
Other financial liabilities 41.11 38.76 21.23
Provisions 7.50 7.22 5.54

Current tax liabilities (net) 6.29 2.81 2.69

Other current liabilities 38.44 37.29 36.26
Total current liabilities 473.96 372.33 308.83
Total 764.88 637.44 473.66

Net worth represented by:

Equity Share Capital 39.43 39.43 40.18
Other Equity 639.03 604.34 591.73
Net Worth 678.46 643.77 631.91
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'ld\ 11/6B, Shanti Chamber, Lotus Corporate Park ,AWing 401/402, 18, Rabindra Sarani,
\’; sm PusaRoad, New Delhi- 110005 4th Floor ,Graham Firth Steel Compound, Poddar Court,Gate No.- 4, 5th Floor, Kolkata-700001
moneywise. be wise. Tel: +91-11-30111000 Off Western Express Highway, Jay Coach Signal, Tel: 91-33-39847000, Fax: 91-33-39847004
www.smcindiaonline.com Goreagon (East) Mumbai - 400063

Tel: 91-22-67341600, Fax: 91-22-28805606

Gnvestments in securities market are subject to market risks, read all the related documents carefully before investing.\
Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any
assurance of returns to investors. The securities quoted are for illustration only and are not recommendatory. SMC is a SEBI
Cegistered Research Analyst having registration number INH100001849. CIN : L74899DL1994PLC063609. )

e N
SMC Global Securities Ltd. (hereinafter referred to as “SMC”) is regulated by the Securities and Exchange Board of India (‘SEBI”) and is licensed to carry on the business of broking, depository services and related
activities. SMC is a registered member of National Stock Exchange of India Limited, Bombay Stock Exchange Limited, MSE| (Metropolitan Stock Exchange of India Ltd) and M/s SMC Comtrade Ltd is a registered
member of National Commodity and Derivative Exchange Limited and Multi Commodity Exchanges of India and other commodity exchanges in India. SMC is also registered as a Depository Participant with CDSL
and NSDL. SMC'’s other associates are registered as Merchant Bankers, Portfolio Managers, NBF C with SEBI and Reserve Bank of India. It also has registration with AMF| as a Mutual Fund Distributor.

SMC is a SEBI registered Research Analyst having registration number INH100001849. SMC or its associates has not been debarred/ suspended by SEBI or any other regulatory authority for accessing /dealing in
securities market. SMC or its associates or its Research Analyst or his relatives do not hold any financial interest in the subject company interest at the time of publication of this Report. SMC or its associates or its
Research Analyst or his relatives do not hold any actual/beneficial ownership of more than 1% (one percent) in the subject company, at the end of the month immediately preceding the date of publication of this
Report. SMC orits associates its Research Analyst or his relatives does not have any material conflict of interest at the time of publication of this Report.

SMC or its associates/analyst has not received any compensation from the subject company covered by the Research Analyst during the past twelve months. The subject company has not been a client of SMC
during the past twelve months. SMC or its associates has not received any compensation or other benefits from the subject company covered by analyst or third party in connection with the present Research Report.
The Research Analyst has not served as an officer, director or employee of the subject company covered by him/her and SMC has not been engaged in the market making activity for the subject company covered by
the Research Analystin this report.

The views expressed by the Research Analyst in this Report are based solely on information available publicly available/internal data/ other reliable sources believed to be true. SMC does not represent/ provide any
warranty expressly or impliedly to the accuracy, contents or views expressed herein and investors are advised to independently evaluate the market conditions/risks involved before making any investment decision.

The research analysts who have prepared this Report hereby certify that the views /opinions expressed in this Report are their personal independent views/opinions in respect of the subject company.
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Disclaimer: This Research Report is for the personal information of the authorized recipient and doesn't construe to be any investment, legal or taxation advice to the investor. Itis only for private circulation and use.
The Research Report is based upon information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied upon as such. No action is solicited on the basis of the
contents of this Research Report. The Research Report should not be reproduced or redistributed to any other person(s)in any form without prior written permission of the SMC. The contents of this material are
general and are neither comprehensive nor inclusive. Neither SMC nor any of its affiliates, associates, representatives, directors or employees shall be responsible for any loss or damage that may arise to any
person due to any action taken on the basis of this Research Report. It does not constitute personal recommendations or take into account the particular investment objectives, financial situations or needs of an
individual client or a corporate/s or any entity/s. All investments involve risk and past performance doesn't guarantee future results. The value of, and income from investments may vary because of the changes in the
macro and micro factors given at a certain period of time. The person should use his/her own judgment while taking investment decisions. Please note that SMC its affiliates, Research Analyst, officers, directors, and
employees, including persons involved in the preparation or issuance if this Research Report: (a) from time to time, may have long or short positions in, and buy or sell the securities thereof, of the subject
company(ies) mentioned here in; or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the subject
company(ies) discussed herein or may perform or seek to perform investment banking services for such company(ies) or act as advisor or lender/borrower to such subject company(ies); or (c) may have any other
potential conflict of interest with respect to any recommendation and related information and opinions. All disputes shall be subject to the exclusive jurisdiction of Delhi High court.
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